
Thematic stock selection and active 
ownership in the 2020s
Jeremy Thomas & Therese Kieve



Portfolio construction optimises opportunities from the Global Buy List

Global Thematic investment process

STOCK SELECTION

Global Buy List
(~ 100 stocks)

• Rigorous, fundamental process 
to identify the highest quality 
companies to capitalise on these 
trends

• ESG and Climate impact analysis 

• Team-based process to build 
strong conviction

PORTFOLIO CONSTRUCTION

• Concentrated portfolio of high 
conviction ideas

• Actively managed, and 
unconstrained from the 
benchmark

• Responsible ownership 
discipline, actively engaging with 
companies

IDEA GENERATION

Thematic universe
(~ 600 stocks)

• Uncover exciting ideas with 
potential to grow along 
sustainable thematic trends

• Narrows the investable investment 
universe from ~8,000 to ~600 
thematic companies

Multi-Thematic 
Equity 

(35-50 stocks)
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Flexibility via adjusted sub-themes

Thematic framework relevant to a post-COVID world

DIGITALISATION AUTOMATION AGEING EVOLVING CONSUMPTION CLIMATE CHANGE

Investment themes leading to companies with sustainable long-term businesses

• Analytics

• Cloud

• Digital media

• Digital commerce

• Connectivity

• Processing

• Factory, Robotics & AI

• Supply Chain

• Food chain technology

• Test & Verify

• Nascent Adopters

• Genomic revolution

• Future human

• Value based care

• Pandemic fragility

• Funding the 100 year life

• Fulfilment

• Health, wellness & diet

• Disruptive retail

• The circular economy

• Emerging consumer

• Travel & experiences

• Lifestyle consumer

• Environmental resources

• Infrastructure & buildings

• Low carbon power

• Resource efficiency

• Low carbon transport
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Significant transactions and relative performance

Responsible Global Equity performance in GBP, as at December 2020

Source: Sarasin & Partners, as at 31 December, 2020. Performance is provided gross of fees. Management fees will have a negative impact on investment returns. Past performance is not a reliable guide to future 
performance. The past performance was calculated in STG on a net asset value basis with distributable income reinvested Transactions shown are key transactions and do not represent every transaction over the period.
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Bought:
Merck

Sold:
Hexcel
Kubota

Sold:
Costco

Bought:
TE Connectivity

Bought:
HDFC Bank

Bought:
Otis

Bought:
Medtronic

Sold:
Fresenius

Sold:
AB Foods

Q1 20 Q2 20 Q3 20 Q4 20 YTD

Responsible Global 
Equity (GBP)

-11.9 20.3 3.4 9.6 20.3

MSCI ACWI -16.0 19.6 3.3 8.5 12.7

Relative +4.1 +0.7 +0.1 +1.2 +7.6

Sold:
Keyence
Weyerhaeuser
Umicore

Bought:
Zebra
Middleby

Bought:
Alstom

Sold:
Activision 
Blizzard
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Diversifying the portfolio across the corporate lifecycle

Illustration of the corporate lifecycle

Source: Sarasin & Partners, 2020 – Chart is illustrative

Corporate characteristics
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Multi thematic approach balances risk 
and reward via diversified Corporate 

Characteristics

6



Important information

This promotion has been approved by Sarasin & Partners LLP of Juxon House, 100 St Paul’s Churchyard, London, EC4M 8BU, a limited liability partnership registered in England & Wales with registered number OC329859 
which is authorised and regulated by the Financial Conduct Authority with firm reference number 475111.

The investments of the fund are subject to normal market fluctuations. The value of the investments of the fund and the income from them can fall as well as rise and investors may not get back the amount originally 
invested. If investing in foreign currencies, the return in the investor’s reference currency may increase or decrease as a result of currency fluctuations. Past performance is not a guide to future returns and may not be 
repeated.

There is no minimum investment period, though we would recommend that you view your investment as a medium to long term one (i.e. 5 to 10 years). Frequent political and social unrest in Emerging Markets, and the high 
inflation and interest rates this tends to encourage, may lead to sharp swings in foreign currency markets and stock markets. There is also an inherent risk in the smaller size of many Emerging Markets, especially since this 
means restricted liquidity. Further risks to bear in mind are restrictions on foreigners making currency transactions or investments. For efficient portfolio management the Fund may invest in derivatives. The value of these 
investments may fluctuate significantly, but the overall intention of the use of derivative techniques is to reduce volatility of returns.

All details in this document are provided for marketing and information purposes only and should not be misinterpreted as investment advice or taxation advice. This document is not an offer or recommendation to buy or 
sell shares in the fund. You should not act or rely on this document but should seek independent advice and verification in relation to its contents. Neither Sarasin & Partners LLP nor any other member of the Bank J. Safra
Sarasin group accepts any liability or responsibility whatsoever for any consequential loss of any kind arising out of the use of this document or any part of its contents. The views expressed in this document are those of 
Sarasin & Partners LLP and these are subject to change without notice. 

This document does not explain all the risks involved in investing in the fund and therefore you should ensure that you read the prospectus and the Key Investor Information document which contain further information 
including the applicable risk warnings. The prospectus, the Key Investor Information document as well as the annual and semi-annual reports are available free of charge from www.sarasinandpartners.com or from Sarasin & 
Partners LLP, Juxon House, 100 St Paul’s Churchyard, London, EC4M 8BU, Telephone +44 (0)20 7038 7000, Telefax +44 (0)20 7038 6850. Telephone calls may be recorded. 

Neither MSCI nor any other party involved in or related to compiling, computing or creating the MSCI data makes any express or implied warranties or representations with respect to such data (or the results to be obtained 
by the use thereof), and all such parties hereby expressly disclaim all warranties of originality, accuracy, completeness, merchantability or fitness for a particular purpose with respect of any such data. Without limiting any of 
the foregoing, in no event shall MSCI, any of its affiliates or any third party involved in or related to compiling, computing or creating the data have any liability for any direct. indirect, special, punitive, consequential or any 
other damages (including lost profits) even if notified of the possibility of such damages. No further distribution or dissemination of the MSCI data is permitted without MSCI’s express written consent.

Where the data in this document comes partially from third party sources the accuracy, completeness or correctness of the information contained in this publication is not guaranteed, and third party data is provided 
without any warranties of any kind. Sarasin & Partners LLP shall have no liability in connection with third party data.

Persons who are domiciled in the USA or are US nationals are not permitted to hold shares in the fund and shares may not be publicly sold, offered or issued to anyone residing in the USA or to US nationals. This publication 
is intended for investors in the United Kingdom and Republic of Ireland.

© 2021 Sarasin & Partners LLP – all rights reserved. This document can only be distributed or reproduced with permission from Sarasin & Partners LLP. Please contact marketing@sarasin.co.uk.
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